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Customer’s expectation:
gain autonomy and reactivity

Hyperlex is a French legaltech start-up founded in 2017 that
developed a solution to optimize the contract management
and analysis using artificial intelligence. Hyperlex is now
deployed in 20 countries and adopted by more than 4,000
users. The solution is aimed at any company that manage
contracts, regardless of their sector of activity.

The start-up needs a tool that will enable it to face the
strong challenges of winning and gaining market share.

Solution

To assist the start-up in achieving its objectives, the
Kompass team offered EasyBusiness, the global prospecting
solution that enables you to target high-potential markets in
your sector of activity and identify qualified prospects. You
have all the information you need for your sales efforts.

Why Kompass

* Up-to-date and comprehensive B2B company profiles
* Rich set of 60 advanced search filters

* Support from Kompass experts

Results

In just one month, Hyperlex was able to identify and enrich
its prospecting base of more than 5,000 companies.

&

24/7 access to data +60 advanced search filters

* Industry: Artificial Intelligence

* Headquarter: France

* Founded: 2017

e Number of employees: 34

* Member of Kompass B2B
community: 1 year

+ Other: exporter @&

“EasyBusiness is the ideal
prospecting solution for our
business. The reliability and
accuracy of the data allows
us to easily target new
markets on a permanent
basis”

STEPHANE SCHADEK
Marketing Director at Hyperlex

+84M executives
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